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Iy known leaf selling

3. Y. Mook, Iy, “hae ibeen thostl

oughly schooled in & Inowledge of [lard
the weed and its marketing from|alsc
.boyhood and his genial manner
ability -in warehouse
have won hini friends by
sands. Like his ir by .
he is winnjng the vespect and sdmi
ration of those who have
with the Farmville market

Johnny Carlton, one of
inthis section of the State,
& -prominemt member  of , Monk’
,warehouse firm for many years and
has, gained a wide and fay :
reputation as a seasomed le
warehouseman. .

Robert D. Rouge, the other partner

eognized as a valuable and outstand-
ing member of this market's greup|.
of warehousemen. -~ *

This alliance of business associates
gives the Farmville market one of the
strongest warehouse firms in - the
entire belt. The loyalty of old friends
to this warehouse also atiracts many
new patrons each seasen, and the
firm's pride in this feputation sets
as a- constant incentive that keéps
every member and - their”associates,
on the floor and in the office, on
their tip-toes throughout the season
in order that sales may hold up to
a satisfying level front. &he ?pening
through the closing day. . L o

In discussing plans for the new|
season the proprietors were enthiis-{ =
iastic aBoutprospects for the - 1047{ |
peason; and stated that all arrange-
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