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| CASE OF ATTAGK F

Could Lwate m m i
Miles at Sea and Give Al ‘If"
Time for Troops to m at
Points in Danger - e
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Washington, D. C.,, Feb, 14—Capt,
Virginine H. Clark, attached fo ﬁ’ LE
signal corps, aviation section, be-
Heves that if the United Btates 1s =
ever called upon to protset its comst
line from the atack of a forelgn eng-
my the hydro-seroplane will play &
m‘;'t !}nhpoc Artill 3
n e Coast
4 AR \ Captaln Clark gives In % .
{iipe 4 ‘ ih B i 8 1 ean be expdcted of afficiently mann 3
‘. = janft eperated hydro-asroplanse. o
| baliaves that it Is not only t
but highly probable, that ln v
| future hydro-dsroplanes will
migned that will be abla to *
make extended fAights dm'lnt
| implicit confidence may be ;
|the motor, and land withop 3
in almost any weather in ‘which :B
ﬂmc.lon of s destroyer 15 practic-

On a day of average atmo 3
transparency an nbsernr 4 ma- |
' chine flying at a hefght o" 000 ;

could make out a feet of vessols At |
[a din tance of at leasmt 50 Raufigl =

miles,” he says. “In case of Ap ex-
pected npproach by hostile mep-of- =
war or transports, three h!"N- b
planes might effect a more comp i
reconnoissance of our horih W 1

‘ rmst waters by m“ln& 0
forth, dalily ﬂlxhu ot m ifeli}
duration, than woul possible by |
employing a score of tho m : b
stroyers. v
“The report would, at the
least, give the coast artillery
nel at New York, Fort Monros,
ton and Philadelphia 15 hours,
at the other fortified pointa
the zone eight hours in which to

uro powder, fire trial ‘shots 3
n, possibly, move troops from :
pcluu not threatened ‘w 3
appear to be in s
o

=

meantime, enemy

terly unaware of th

alr .aout.“ft ponl;g! ile ?3
hear an uropl.luo at I
even 10 miles.

“In many of our ln.mrl lcw
banks, broken by many
tending only a short
from the Mﬂ:ﬁd nort;’
common. 0 a
eommdurﬂﬂuo rﬁu
attempt to ‘run by
gels behind such a £
vice of I h
lllhl

| Last Year the Great Shoe Business of

The CRADDOCK-TERRY Company |

Amounted to Nearly

9 MILLION DOLLARS

THIS company refused to accept war contracts and sold the output of their six big factories
to the retail merchants of the South.  Starting as jobbers, doing a business of a quarter of a -
mllhon dollars the first year, the CRADDOCK- TERRY Co. commenced to manufacture shoes
in Lynchburg n 1900, and in 1914 they extended their operations by establishing three fac-
tories and a distnbuting house in St. Loms which resulted in a gain of 42% in the total volume
of thelr business in |9| 6. The growth Qf the CRADDOCK TERRY Ca, reads like fiction,
but it is a fact which the South points to with pride as a striking example of the manufacturing
advantages below the Mason and Dixon |ie.
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. N An “allowance man” ‘H

{ . 'is to be fgt_.md in the close co-operation existing between the sales- | [ |i ot i e riin cichite Sy
H E R E A N men and the officers and directors of the CRADDOCK-TERRY mﬁgﬁ"‘lﬁ"ﬂ' e

Co. For example, the members of the §100,000.00 Club are all stoek- tuayes Sown 43 gpers”

holders of the Company, and A. P. Craddoek, the vice president of the company, and one of its founders, is a mem- g ?':‘:M 3
ber of the $100,000,00 Club, while the president of this great corporation was at one time a traveling salesman, | | |2 jocterers loaderers, got

An “arbor-maker™ mm A

and nine of the twelve directors of the CRADDOCK-TERRY Co., started as traveling salesmen. PR e

| important cog in* the watch
| industry. The “clioker” ls fol

This means the gelection of styles as well ag the manufacture and sale of this line of shoes is in the hands | || |women tmies but is cspeciaity provess
of men who lmow how to protect the interest of their customers—that the management of this gigantic busi: ?:.,':.:'3: e and” sk Hh S

fle the h

ness is in the hands of men who are inclined by training to keep themselves in sympathetic co-operation with | Il B nthal vorking

their customer, men who know the requirements of the retailer, men who know that a satisfied customer means | § |5i5 dii ot o
repeat orders, and that continued success dependl cntirely upen continued patronage

the “hydrostatic bedmaker.
"mungbd sorter” 4

HE metd'uants and consumers of the South do themselves a doublc service when they buy
‘CRADDOCK-TERRY Co.’s Longwear Shoes. The economic advantages enjoyed

T R e
together with the small transportation chargm from factory to consumer, enable the retail merchants
of the South who handle this liné of shoes to offer their customers better footwear at lower prices.
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|the race course, but may be
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Six large specialty shoe factories, all under one management, means a saving to consumer
and merchant.. Southern-made shoes, sold by Southern salesmen, distributed through South.

ern retail merchants to Southern consumers, means a greater South and better shoe values.




