|

-

o m—n

"\,——

CHARLOTTE OBSERVER, SATURDAY, DECEMBER 25, 1920

8

FINANCIAL
DISTRIBUTING
CENTER

——
permanent and ever-lncreasing | with due regard to the size
wealth, Colombin  should attract | pnekages In question, and
business from the& four corners of |factors that do not easpecially con-

the earth, and Atlanta and the
southeast certainly L8 entitled to
her share If her business men will
but ask for it

BIG MARKET. FOR

"American business received a)

“T B considerable setback In  Colonihin |

when the Panama revolut on, for

T which we held your country re-

s ' dd 0 'l i f [‘B . | #sponsible, caused the severance of
por =| this Important province f[rom owm

pe" I p un tY 'o usi territory. However, the recent ac-

tlon of the Unlted B.ates Congress
to appropriate funds veimbursing
us fur Lhis loss, has done much to!
restore u friendly feeling between
our two countries, and with the
Increased respect and admiration
which your part ¢lpation in thi
world war engendered, we look to-
ward the 1'nlted States with true
brotherly regard and wirnt your
trade  just as you want and need
| ours

ness Suffering Home De-
pression, Says Native.

—

“Colombin Is a land of compara-
tively undeveloped and remarkable |
poss|bilitles  for Amerlcan busl-
ness,” mtaled Antonie Freyle Ln’ A

recent Interview. Mr. Freyle ls an
enterprising young Colomb an, who
has spent several years in the = .

United States, and expects lo re- Furopé Cannot Supply Needs.
turn shortly to Bouth Amer &‘a.| “It i% & most opportune time to
“W th an orea,” he said, “approxi- | open relatlons with our  business |

mating half & mi'llon square miles | men.  Europeans, with whom ws|
—which Is more than twlee that of | formerly truded, and not yet pro-
the former Uerman emplre—and a | ducing sufMcient to mee! our needes

population of over five mil'ton, Co- und the time for southern manw-
lombta ‘s rapidly forging ahead a!‘ facturers to gel Into this Aeld s
B world market of consequence. | before the Britishfl French, Duteh
Her purchusing power is large and | and Germans have agan become
is steadlly Increas ng with the de- | solidly entrenched, It seems to me
velopment of native resources. Gold | that the blg m@grket thus afforded
platinum, emeralds, coal, petroleum, | should particularly attract your,

fron ore and other minerals con-
stitute a substantial proportion of
her wealth, Colombia ranking first

manufacturers, as business here in
Georgla seems to have slumped so
during the recent crisis.

In the world's production of emer- 0f course, there are some ob-
alds and second in plat num. Added | stacles In the way, but that 18 true]
to this Ix a treniendous outpul of | wherever there are plunecrs, Dao-
rubber, hides, becf, fruits coffee, | Ing business in iy country Is not
KURAr cane, lobacco. cocon, vege- exactly lLike dolng 1t here In the
table lvory and other products of ‘States’ where you have a network
soll, forest and plain. Colomb an of ra lwavs, eMclent terminal hand- |
coffes |8 better known In European ling fucilities, ete.  Goods shipped
VEPitils, “'h“r'" It Is highly prized, | 1o Columbia have to be unloaded,
than in the United States, where |t in many instances, anto barges In
s known only wnong 4 few, al-| the open seaway rafted up tortuous
rh-nm.n boranks  second ln the | rivers and transporied over moun-
worid's productton [ruin pusses on mule back. This ne-

With such & Toundution o n cosltates greater oare In packing,
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McAULEY, GARRISON & HOPKINS

318-310 E. Trude, FPhone 143.

s

Merry Christmas

To our customers and
friends we wish happi-
ness for the holiday

L. S. Sloop & Co.

43 South College Sureet. Fhone 192-193,
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DanPatch

' Special Horsefeed

In saw-tooth border bags,
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“STANDARD” CONCRETE MIXERS.

Tucker-Kirby Hardware Co.

CHARIOTTE, N. C.
Distributors

Bales Agents for

SCALE and SUPPLY COMPANY

PITTSBURGH, PA.
Contractors’ Equipment, Supplies and Scales
CEMENT ROOFING
Repair and Service on Gasoline Engines

OMoe and Warchouse
Corner West 8th 5t and 5o, it I

“NOVO" ENGINES

THE STANDARD

]

P .ope 4380,

Mr. Merchant— |
Let Us Quote

You Prices on N

Overalls and Work Shirts
A Garment of Quality

Coast Brand Overall Company

Manufactu-crs

. PACTOMY. MICHORY, N.C

Siales reveral years a30 for the
purpcre of studylng Engilsy and |
{ tam'.oarizging himself with  Anes|-!

i+ Hies,

nds of grocery stores all over the

| hope

| linidted capital wt thelr command.

TTEIT PR

FThink what It would mean If this
Longt selling force waa ellminated!
Huw can it he possible for cven one
ranpfaciurer. no matte: how large
or well vgulpped, to dupliente 1 his
vwn organization o sell’ng foree  an
strong and eficlent as that of  the
canbined wholesale gro~ers?

! that

| nounved

ally BUE. Cogst Brand Overalls

Hickory.,

¢ern one .n making shipments from
Atlanta to Bavannah, for instance.
Howagver, there are ways and means
of wccompl.shing an object where
thera ls 4 néded, and thore Is cer-
tminly u very definite need for many
products ralsed or manufactured
right here In Atlanta and the qur-
rounding country.

“We need manufactures of colion

‘of
other
and ready-made clothing, blankets,

palnts und varnishes, cement, strue- |

tural steel wnd other bullding ma-
ter.als and supplies, barhed wire
and other fencing, hardware, arms
and ammun tion fancy goods,
chemiculs, crockery and chinaware,
househuld utensils, cannad foods,
safety matches, stationery ard
other paper, drugs, pharmaocoutical
products, musical Instrumenls and
a greut varletly of miscellaneous
manufaciures Thiere 12 espratally |
ap urgent need for farm macrnlnery.
Varl tracts of wvirglna tumber land
nwalt developmen® and greul arvis
of plain that w.!'l ye.d fortunes st
the turn of a plow W2 nead mnod-
ern farm Implements and tractors.
We need road construct.on machir-
ery and railway matarials. And 1
could go on to list many o her
things

Mr. Freyle came

to the Uniied

can busliess methods. He lhas ud-
vizad The Constitution of his intir-
est in conferring with parties look-
Ing toward the Bouth Amarionn
market, with regard to represent-
Ing & few non-competiing llné on
his return to Colomb’a.

WHOLESILER GLOSE
T0 ETAL ThOE

Relations Between Retailer
and Wholesaler Never in
Greater Need of Co-Opera-
tion Than Now.

.—_‘—'—

(Editor's Note—The recent deol-
slon of a large manufacturer to
aliminate the Jobhber from his aelling
plans ls the background for this ar-
ticle from C. B. Stuart, vice presi-
dent of the N. K, Fairbank company,

telling of the advamniages of the
wholesaler to the dealer. Mr. Btuart,
as an ofMelal of the company that |
manufacturers Falry soap, Gold Dust
and other well-known household ne-
cessities, Is In a position td speak
with authority. His comments are
of Interest.)

BY C. B, STUART.
Viee President N. K. Fuilrbank Co.
Wholesale grocerg function with
retall grocers In much the same way
as banks In the Industrial world
But, Instead of lopning money, they |
loan merchandise. The capital ori

the average retall grocer would nol
bve sufficient (o enable him to pay
fmmediately for all goods purchased.
If he wig forced to do business on
that basis, his stocks would be cut
down to a point that would prac-
tlea'ly prohibit his continuing.

Wholesale grocers sell to retall-
ers In the smallest possible quanti-
The Uttle corner grocery can
buy & case of this and a box of
thut: In this wav always keeping
stocks well amsorted and complete
without a large Investment.

The jobber who functions on the
right basis Is really the balance
wheel of the grocery trade. He I8
the reservolr Into which are poured
greal quantitdes of manufactured
products which are later doled out
to thousands of retallers In guanti-
tirs that can most readily be ab-
sorbed.

The retaller depends upon Jhe job-
ber to watch the business barometer
—to keep him posted on price fluc-

tuntiona, on new brands and llnes
wnd on general conditions in this
tradle -

And the wholesale grocer does this

and much more, recelving for the
service rendered a modest margin
of profit which would not enable
him to exist were [t not for the
vulume of business handled.

Were It not for the jobber and

the help he glves them, many thous-

country would be
up.  Without the backing of the
to compete ngainst the keen
competition of chuln stores, mall-or-
nnlzatlons which are practically un-

forced to close

There are sbout 4,000 wholesale
prowers of this e¢ountry  ani they
rovel from 300006 to 40000 splex-

Bt

et mien eell the outpu? of
of different manmfacturers

The salesmoen of the Yiybhers hlan-
kel the country from coast 1y roast \
They cull nt frequent Intervals  on
every retaller, no matter liow small!l
he may be or where he may be '0-|
cited They are an econoymic neces.
slty to both the retall grocer and the
manufacturer. They are & vital Jink
in the logleal scheme of distribution
keeps the retail gr ‘'ry husl-
ness of Amerlea In the hands of
many small, service-givig mz2r:hanis,
Instead of It belng dominated and
ontrodled by n ocomparacively fow
glant vorporations with c¢haind and
branches extending everywhere.

The N. K. Falrbank company 1e-
lieves that the wholesals grocery
husinves as & buniness Is fundaomen-
tully right and economically sound.
Its tremiendous growth proves  this
beyond dispute., By loyal vo-opera-
tlun and support It has alded our
company In the developm :nt of
busipess and is Justly ent!tled to our
contlnued support, W have an-
tix the  wholesal: grocery
trade that we will In the {uture, as
Iin the panst, distribute 5mr products
to the retal era th=nugh the jobbera

e ————— - —

COHEN-WEINSTEIN.

Lumberton, Dec. 24.—Miss Hilda
Weinsteln, daughter of Mr. and
Mra. A Weinstein of Lumberton
and Bamuel Avery Cohen of Chi-
wgo, 111, were quietly married in
W Imington Tuesday, December 21,
Fhe ceremony was performed by
Habbi Mendelsohn. Plans for &n
rlaborate wedding were abandoned,
owing to the recent death of the

2

who .
Make Charlotte the Trading Center of the Carolinas
T. C. NEAL, Editor. Phone 78.

b
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To The Wholesale, Jobbing
And Manufactaring Interests

Who make possible Charlotte’s great marketing
L facilities, it isa pleasure to offer our best wishes
for a happy holiday season, and a prosperous®

New Year.

the salesmun

sells are honestly what
nenty them to be,
in helping him to convince the man

he ia trying to

tion
to sell hils men

of discontinuing all

esxcept one line
particularly.
Firat of all,

saleamen for a luncheon conference.
After the eonference, & drive
taken through the clity and parks to

the tire factory.

shown all the processes of manu-
facture of the tires

A firm convic

The sales manager of one con-
cern uses a very definlte plan to
bring hls salesmen to th's convic-
Let us may that he [s eager

The Charlotte Observer

f%mwxmmmmm
TO SELL GOODS

TO SALESMEN

taken of the

tion on the part of|™en in the

Roes 4 long way
the customer
witness to the

nell, Then,

on the desirability
lines of tirea,
which he considers

Bince thia

he assembles his

that

lest.
ufter mw visit through the
reat of the tire plant. the men are
glven samples of the var'ous prod-
ucts and & good clgar to smoke,
while the preaident of the company
givea & short Insplrational talk.
plan’s
mlesmen have hbeen selling
timea as many tlres as they sold In
any previous month.
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Photographs are

he

adoption,

the salea-
these

ploturca ure taken in such a way
kRt the goods. ‘he as to shuw the preferred tire ex-
he repre-| .olllng in the tests. Such a pleture

enables u ralesman actually to show | things
was an eye- | will

the
threas

Here the men are

Strenuous tests

219 West First Street.

of the Season

HAVE YOU SEEN
“DINTY?”

SCOTT FEED CO.

Heartiest Best Wishes for the Happiness

Phone 1908-1909.
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MERRY CHRISTMAS
and

HAPPY NEW YEAR
Link-Mitchell Co.

" Distributors

13 8. College St.

We take this opportunity to offer to our patrons as well as our fellow
Jobbers

Phone 108,

The

MERRY CHRISTMAS
and

To All Our Customers and Friends We Wish a Very

A PROSPEROUS NEW YEAR

Chas. Moody & Co.

MERRY CHRISTMAS
HAPPY NEW YEAR

' Disributors.
Charfotte, N. O,

ms:CollopSt. Wholesale Grocers. Phones: 141-142.

Flor de

elba

National Cigar & Tobacco Co.

425 8. &hurch St

Phone 409.

Prosperous New Year

Charlotte, N. C.

WATT

Brand

The manufacturers and distributors wish their friends
and customers a very joyous Christmas and

Carter-Colton Cigar Company
Distributors for North and South Carolina

218 S. College St.

Phone 3208

and Small Towns

M. D. Tindal |,

DISTRIBUTOR '
North and South Carolins
332 1-2 N, Tryon St. Phono 4082

Systems
Some Good

‘For Farme

CHARLOTTE, N. C.

Open

Phone, Write or Wire

groom’s mother,

' what

BINCER QUTLINE
BETNLERS NEEE

“Foresight Vs. Hindsight” Title
of Speech Delivered to
Business Men.

=i

In &an article entitied
ve Hindwght,"” sent to Mr, C. A
Wi illams of Willlums & Shelton Cu,,
recently, there s a lot which would
e of Interest to local merchants,
The article conslats of & speech de-
livered to business men by Mr. G.
W. Haney, president of the Publlk
Bank & Trust Co., of Philadelphia,
The speech follows:
Gentlemen:

I am pleased to be with you once

L
~

more by request and try to give you!

1y humble viewpoint of things as
"they appear to me today, as well as

are made of the strength and dura- . "ry(yre and some of my thoughts
bility of the tires

testa with
background, and

|are things which are unconsclously

developing that the average mer-
| chant possibly doem not an yot see,
but which I, as a banker, see clearly.
Liquidation of hlgh prices has been
in process .or some months and in
'my opnion has about cleaned up

be reasonable. As a4 man or
| merchant might overdo a thing,
| there is also an extreme way ol un-
| doing It then, belug In just as bad a
| position as If he overdid 11, | refer
| to merchants overbuylng and then
guing to the other extreme of not

| buy.ng anyithing. Both are gamblers)

| wnd extremists

| I irmly belleve it is now time for
| the retall merchants of this country
to purchase thelr future needs, =t
nce, in & conservative and reason-
ble amount, to select the very best
they can find at the price and get
the mann acturer started In the di-
rection of beginning to employ peo-
ple again. My wview being that, if
they do not mct upon a suggestion of
this kind, that the manufacturers
will do some of the following things,
which may be very painful to the

storekeeper:
First: The manu‘actarer will
shut down Indefinitely and create

such non-employment that there
will be no customers for storekeep-
ers to sell.

Becond: He will create in his
particular line of business, chains
of stores, golng to the consumer
direct., under some assumed name
posaibly, and he 1l undersell the
retaller, because he will be mselling
direct from mill to consumer.

Third: He will make 1t his spe-
cila busineas to cater to such people
as mall order houses and he might
even go 80 far us to develop his own
consumer mall order business.

Fourth: He will start selling his
very factory to the consumers in this
| eity by local advertising.

Fifth: He will develop and
vite and help to create commisary
stores In the large iactoriea and the
wholesale houses of the country,
who will sell the employea In their
plaoce.

BEach one of these five things
will naturally take away the bread
and butter from the retall store-

keept.
has orked for years lo develop,
he will lose overnight practically,
and probably take him many years
to regain It again. If you read the
dally papers In some of jthe largest
citles you will notice that many
manufacturers are running large ad.
vertsements on goods they cla'm
were returned, cancelldd, or which
they produced. but could not dis-
pose of (o the dealers, and offering
the consumers to come to thelr shop
and buy at manufacturing cost
prices.

I know, personally, of several big
voncerns that did this, and It was
amasing to them how much goods

In thelr own towns, and the en-
couragement and satisfaction they
received from these sales to the
ronsumer Is making one of them
seriously consider to continue this
ndsfinitely as a future business
proposition. It Is quite natural if
this is the experience of one of tha
two which I know, there must be
many others who have simllar ex-
perlences and there will be plenty
of manufacturers to copy them.

It is quite natural that the con-
suming public would prefer to buy
direct from a manufacturer, iIf they
can save the middleman's profit
and they will absolutely respond in
a large way If many manufacturers
g0 after them.,

One of the customers of our
bank, a manufacturer, related to me
that a few of his accounts had writ-
ten his firm stating under the pres-
ent s.tuation they thought it for the
best to buy from him when the sea-
son was on, elc. Now, gentlemen,
this manufacturer 1lso tells me that
It takes from two Lo three mon!hs
for him to prepare and manufactur
his orders and that when such cue-
tomers do come to him they will be
unable to melect or pick up the
proper merchandise from him, or.
for that matter, from any other
manufacturer in his line. He says,
will be left for these tardy
merchants to buy? Only the un-
desirables, which no one else want-
ed, or else they will get thelr goods
alx to tenn weeks after the season
has opened, too late to cash in on
the early bus ness. It menn nahaut
the same thing as if a merchant
walted 100 loug 0 Pui.e fs ve v
for straw hats and then received
them the latter part of July. in-
stead of the first of May. You
know how much business he would
do on straw hats then!

What good is an order placed too
late to be In time for seasonable
dellvery. at a low price, when the
goods are dellvered at a time when
the consumer demand for them has
passed. It Is betler, far belter, to
pay a little more and have the
necessary goods on Hand in time tn
sell them when the real demand i
on. The merchant who has vision
and who keeps hls mtock fresh, at-
tractive, and complete always Eets
the business. The other man, who
is gulded only by his fears, gels a
harvest of disappointment, and re-
minds me of the old saying of aome
men: “When I make up my mind,
I can’t be budged—I'm as hard as
steal,” Buch men don't reallse thdt
the very best quality steel, that
which is the best tempere® is that
which bends both ways.

1f I were a merchant, I know thal
1 would make a thorough Inventory
of my stocks right now, 1 would
see that my stock In all lines wa3
complets. If 1 carried over goods

“Foreslght i

and the clientele which he!

they were able to msell to consumers .

G WHOLESALE MANUFACTURERS -AND JOBBING MERCHANTS

to a positlon where pﬂcn+

| were & storekeeper, 1|

THE -
COMMERCIAL
INDUSTRIAL
MANUFACTURING
CENTER .

Ml In, 80 as my assortments are not
broken. HEven though In some lines
1 would And I have a pretly falr
amount, [ would buy the necessary
nizes and colors | needod to make
that line complote. 1 would tone
It up with the latest |deas, Yonu
know we all 1 ke to seo the new
things In sesson. I know most
w.yves won't buy even & hat If her
milliner doesn’t show her an assort-
ment of new up-to-date styles. 1
would be ready when the new asea-
son opened to welcome the moat
critlen) prospect. 1 would be pre-

pared far him so that he wouldn't
walk out of my siore say ng: "Well, |
1'll go down the street to Bmith'a
They seem (o have a fresher look- |
ing and more attractive line of'
gooda for sale”™ |
I hope that my few worda Lo you
will not be thrown aside and wasted, |
but will really bear fruit. [ feel
that retall buyers, by starting In to |
purchase thelr future needs, will|
ellminate the first five posabilitien
of creat! competit'on against!
themselves, 'which Is bound to cume.*
and come quick, unleas they do act
I want to fnish my fAnal remarks|
with these fow words, wiating, If 1
would pre-
pare 'n advhnce my purchases, so |
as to have the right goods at the |
right time, 1 mean 1o be conserva-
tive in the amount of gooda I would
buy, but not that extremely con-
servutive, wo am to retatd my own |
possibllities of be ng ready (o do|
business at the wseasonable times,
when business always cin ba done.

HAVE YOU SEEN
“DINTY?”

FUNDAMENT&!! LESSONS
To traln new employes In the

methods of the business ls the pur-
poss of the classes held once svery
slx months by the Muassachusetts

Mutun! Life Insurance company, All
employes who have been In the ser-
vice of the company for slx months
are required Lo take the course of-
fered.

Each course Iy divided Into elght
elementary lessons. For instanoce,
take the answer to the question:
“What s a polley? “A pollcy la a
plece of paper'” That may seem
absurdly fundamental, Hut many
peopla have vague !dea of what
constitutes a policy. Bome th!nk it
Is an Intangible, legal right to re-
calve certa:n benefits. Pinning the
mind to the conception that a policy
Is an actual plece of paper gives
overybody something to start with.
These policles are outgo'ng docu-
ments, llke the product of the fac-
tory. This Incoming plece of pa-
per I8 the application of an [ndi-
vidual for a policy. Then the school
follows that application carefully
through the “factory.”” Office work
treced in this way Is easily com-
prehended by new employes, old °
employes, and execut ves,

And employe who has attended
one course but wishes to repeat Il
as & means of refreshing his knowl-
edgé of the functions of all depart-
ments, in allowed to take the neces-
sary time from 12'" work,

The Wine Fool.
“Few men know themselves Intl-
mataly,” observed the Bage.
“No wonder,” commented the
Fool. “Mont people have little une
for disagreeable acqualntances.™

L]

No. 6 and No. 8 West Fifth

We Extend the Heartiest of Best Wishes to All Our
Friends and Customers for this Holiday Season

Hackney Bros. Company

Plumbing, Steam and Hot Water Heating

St. Phone 293-294

New Year.

26 E. 6th St.

Merry Christmas

It is indeed a plensure on the part of vur organization w ¢xpress our
spprecmtion of the business given us In the past year, and 0 wish
our friends and customess o huppy hotiday season and a prosperots

Payne’s Auto Works

Phone 3768.

HARDAWAY-HECHT COMPANY

offer

THE SEASON'S GREETINGS AND BEST WISHES

N

from last season, [ would be sure to

Carolina Motor Express Lines

Charlotte-Salisbury

Charlotte-Albemarle-Badin Charlotte-Statesville !
Charlotte-Monroe
Phone 4038. '
=== )

MERRY CHRISTMAS
and
HAPPY NEW YEAR

/

price for quality,

\ socomd

Our stock is of the finest qualjty in the Boutl—one you can sclect

your needs from knowing that you can get the best at the lowest

"MELLON'’S

Floor,




