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odern Nissan

sales & Leasing consultant - M

Ronald has always enjoyed looking at and learning
about cars. In April of 2001, he came to Modern Nissan
hoping to turn his hobby into a career. Over a year
later, he still enjoys looking at cars, but enjoys selling
them even more. His motto is, "Find something you
really like to do and you'll never have to work again!”

Born in Newton, NC, Ronald spent approximately 20
years in Germany. Four of those years he served in the
US Army, and the rest he lived as a civilian. Even when
he was overseas, his Saturday afternoons were spent

wandering automobile lots and looking at the different |

kinds of German makes and models.

Ronald believes that there is nothing else he would
rather be doing than selling cars for Modern Nissan. He
considers the staff and management here to be like
family.
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Going On Now at NC's
#£1 Volume Nissan Dealership!
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Ken Glenn began selling Infinitis at Modern Infiniti of Winston-
Salem in July 2002. He had previous experience at Rice-Marko Infiniti
in Greensboro from 1996 to 1999. When asked why he returmed to
Infiniti, Ken said, "l am sold on the Infiniti line, especially after
working for other companies for a few years. The quality of the
Infiniti vehicle is head and shoulders above anything | have been
associated with.” Plus, he says he enjoys the atmosphere and
camaraderie of the salesmen and managers who work together to
achieve their goals. He says, "We really.are a team here!"

Ken was born and raised in Brown Summit, North Carolina, and he still
lives there with his wife, Debra. Their three sons, Rodney, Craig, and
Dante are all grown and living on their own. Ken completed his
education at NE Guilford High School and Alamance Community
College. When he's not helping customers at Modern Infiniti, Ken
enjoys playing the guitar and participating at his church, Cathedral of
His Glory. The hero in Ken's life is his grandfather, Clarence Lowe,
whose accomplishments provide his inspiration.

Ken Glenn has high goals for himself: matching happy customers
with the Infiniti of their dreams and living up to his grandfather’s
memory. Come into Modern Infiniti of Winston-Salem to buy a car
from a man who loves Infinitis just as much as you do!
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NOW IN
SI'OCK!

Leather, Sunroof, Bose Audio System w/6 Speaker/6 Disc CD, V6, 5-Speed Automatic w/Manual
Shift Mode, Air, 8-Way Power Driver's Seat, 17" Alum-Alloy Wheels, Power
StuﬂnngmkusMndows{Lodu Titanium Trim, Front/Rear/Side Impact Air Bags, Cruise & More!

..an all-rounder built to the highest standards - yet it seﬂs for thousands less than

most of the cars in this comparison. It's 8 winner." -Road & Track, July 2002
Aeprinted with the permission of Mosd & Treck, July 008

Mg ERM 4990 University Parkway
Winston-Salem

INFINITI. 767-7800

Sales Hours: Monday thru Friday 9am - 8pm « Saturday 9am - 6pm

Service Hours: Monday thru Friday 8am - 5pm (15"




