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H This Week

Ihdnter y. l.EA NOW
h heads the group

i, Recognized For His
H Ability As Expert Judge

Qf Tobacco And Frien(jlyInterest In The
H Men Who Grow It

I -j.- warehouse? Whiteville,

every thing- »n readiness for

opening sale with many im^̂vfmentsover the past seawinsure friends the best of

Wjtnire and the highest price posfortheir tobacco.

Hunter Y Lea, with fifteen

^Ittrrs experience running sales

unusual ability as an expert
of tobacco, has been re B̂triredby both the buying in .^st

and the farmers as well.

^P^u'il! be assisted by one of the

auctioneers in the business,

jilWhitley. uho lias the interest

the farmers at heart and

^Britdies for every bid possible.
Geo Blair is back on his regujobas floor manager. Every

recognises his ability for

^Hp.-teous arul efficient service to

H;! Jud Hooks, iwth years of ex^on Hie floor, will be out

I^re to assist in seeing that all
service 'riiese two men will

y assisted bv Walter Pierce, Joe

Pfljett, Ben Dowless and Manley
fuller at all times.
The office force is made up of

me most efficient group ever

usembled at this warehouse with
f,rj Holderby, the outstanding

-isted by Mrs. Lila
Bear! The same efficient and
Kurteous clerks, Lester Powell
ci Sieve McDaniel, will be out
tare to see that your interest is
ihnys looked after in the proper
toy.
The weighing will be handled

tv the same experienced men

rto have always looked after
pur interest. Thurston Lenon and
ffillard Byiil. Last but not least
TWT.es Lea will be out there to
tssst in any and all places needid
A force like the above insures
nn farmer that his tobacco
ml! always receive the best atPut

Y(
S

carry the ino

That is tao r

it with no re

every cent o

check any t\

payment.

hank service
loan preferei

For you
for your cret

convenience.

/

3, 1938

ilZATION AT
CO WAREHOUS1
This Family Is

i "4-H Minded'
Five Of The Six Childre
Are 4-H Club Membei
And Mother Is Activ
Club Worker
Here is a truly 4-H-minde

family.
Five of the six children of th

Joe Fuller family, Republic coui
ty, Kansas, are club members.

Phyllis Jean, 10, joined recenl
ly; Bud, 14, is starting his fourt
year with two swine projects, pc
tatoes and sorgo; Louise, 17, i
beginning her fifth year, chanf
ing from swine to clothing work
Alma Deane, 19, in her sevent
year of club work, specializes i
leadership; and Evelyn, 20, finis
hes this year as president of th
Republic club. Their mother
club poultry leader.
Alma Deane organized a clu

and was Its senior leader for tw
years. She won the Chicago tri
in 1936 and the Danforth Four
dation scholarship in 1937.
The editor would like to lear

of other families as 4-Hminde
as this.

#

Tatill AflvArfkinir

Expenditure In 193

Tobacco advertisers r a n k e
third, after food and automotiv
groups, in their total advertisin
expenditures during 1937, accorc
ing to a report made this wee

by the Bureau of Advertising t
the American Newspaper Publ
shers Association. The tobacc
group, however, was the larges
user of newspaper space, wit
$22,515,000 spent in newspaper
by sixteen companies. Magazin
expenditures amounted to $7,429
163, with $6,238,366 for radio.

tention from the time he ente
the warehouse until he receive
his money.

AGRICULTURE IN
NORTH CAROLIN.

(Continued Front Page 6)
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be paid for at luxury prices. Th«
produce grown in this section is

^ now forced to actively compete
4 with produce for many states ir

the Union and from foreign coun.tries. All of the usual vegetables
are now to be found in any large
city market at all times during
the year. This condition is makingit difficult for the average
and below the average grower tc
make a living out of a business

n that formerly netted good returns.
Without intending to find fault,

I believe that all growers need ar
exact knowlege of the details

^
that should be observed in growingand preparing each crop for
market; and further than this
the community and section should
bear a reputation for selling good
produce and for observing honest
business methods. The individual

111 grower standing alone, no matter

,g
how experienced, is working underserious handicaps if his lot

is placed in a community where
*'

growers and shippers are carehless in observing the niceties of
n present day market demands,
s- Through cooperative effort only,
e in my opinion, will the growers
is of highly perishable crops ever

be able to successfully meet the
b competition of the many highly
o organized truck growing and

p marketing districts that are now

scattered over the United States.
In referring to the changes to

n be expected during the next quardter of a cetnury, a recent writer
had the following to say:

"There are those who think the
day of the small grower is about

7 over. Those who hold this belief
think that production in the near

d future will largely be under the
e control of large operators who

g can use labor-saving machinery
j. and other means of reducing the

k cost of production.
(f "It is our opinion that we are

i_ passing into a period of the sur,0vival of the fittest; that the

d grower who can produce the best
u oualitv Droducts most aconomi-
41 1 « «--

.scally and can place them on the
ie market to best advantage and

In the most attractive form will
be the one who will suryive, be
he a large or a small operator."

!r Cutting Cost Of Production:
'3 For the past several years it

has seemed to me that farm incomein the South, could be increasedmore rapidly by taking
\ up the slack then in any other

way. I have therefore consistentlyadvocated those practices and
s economies that would increase the
n net farm-income. In this connec;otion, Mr. Average Farmer might
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i ask himself the following: ques>tions:
: 1. Have I carefully saved and
1 used all the manure that has
been produced on the place?

1 2. Have I followed the prac'tice of having seed tested for
' purity and germination?

3. Has my land always been
thoroughly prepared so that the

1 seed has a fair chance of germi1nation?
4. Have I given sufficient

study to the problem of farm
drainage and crop rotation?

' 5. Have I estimated how much
I might have saved had I put in1to practice well-known methods
of controlling insect and fungous
diseases?

6. Have I been as carefull as

I might have been in the matter
of neatness, and quality and

quantity in putting up packages
of fruit and vegetables for the
market?

7. Have I studied the fertilizer
requirements of my soil with
particular reference to the crops
that I am growing?

8. Have I squarely faced the
fact that It is contrary to the
laws of nature to take from an

acre of land, for a period of 20
to 40.years, more plant-food than

I return to it, if I would have
my yields increased rather than
decreased?

Balanced Farming: In areas

principally along the Coast in
North Carolina we have truck
farms and a little farther inland
tobacco farms, cotton farms and
peanut farms. These farms are

cash or money-crop farms even

though several crops are grown.
Farmers, being optimists, expectthe money-crops to furnish

inpome sufficient to buy everythingneeded on the farm.
Cash-crops in times of good

prices will provide all necessities;
but we do not always have high
prices, and as a long time pro

nnDV,_n».nna ounnlomptil pH
JIUSIIIUH Laoil biuyu

by ample food and feed crops and
livestock arfe of far greater worth
than cash-crops alone, regardless
of prices.

I When we send our money-crop
dollars away to pay for goods
capable of being produced at
home we are paying not for the
commodity but for the sendees of
many outside people as well. This
is uneconomical and it is one of
the main reasons why fanning
in the South is not more profi.table.
We need balanced farming to

enable us to retain a larger share
of the annual wealth produced on

North Carolina farms.
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It's Crutchfield'j
For The Most Mone

1 ' FIRST SALE NEXT
I -OPENII

I AND MONDAY, AU(
| WEDNESDAY,I FRIDAY, AUG

WEEK OF AUGUST I
I ON TUESDAY, 1
I THURSDAY, Al

Cgj

I 55000 SQUARE FEET OF FLC
I CED MAN FOR EVERY JOB
I AT CRUTCHFIELD'S!

Jyl

1 Crutchfield's Force:
-V;
4p RAYMOND CRUTCHFIELD f ; i

GAITHER CRUTCHFIELD . . ,

H FRANK BROWN

H J. E. ELLINGTON
t:i;j JIMMIE MORGAN (Auctioneer)
M RAYMOND BEALE (Bookkeeper)
^ WALTER MOORE (Bookman)
M JOHN DUNN (Clipman)
4;: HERBERT PHIFER (Asst. Bookkeeper)

" T> » /T:_1 t
L. Li VJI\.'AI11 VJLII\ V IH.AVI tTlMinw* ,

Q MISS INEZ HARRELSON (Asst. Bookkeeper)
sfij '

W. M. WILLIAMS (Floor Manager)
if) D. E. TYREE (Floor Manager)
T>;; GRANT WOODS (Traffic Manager)

$1} CHAS. WILLIAMSON, Jr. (Weighman)
$ RALPH BRINKLEY (Weighman)
Ml i

I1J .

i,;;

| Sell Your'

Crutchfield's
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5 HIGHER jj^!^) |l
ICrutchfield 11

Warehoi^^||^j^ 1 ||

THURSDAY, AUG, 4 | |
<G DAY- |
1UST 8, I
AUGUST 10, And 11
UST12 II
5.FIRST SALES I j |
AUGUST 16, And 11
IGUST18. 11

IOR SPACE. AN EXPERIEN- 11
. THE WISE FARMER SELLS 11

NOTICE I]
CRUTCHFIELD'S Wishes to thank the ^ j ij

TOBACCO FARMERS for the huge patronage I'ii!
shown us last year, and to invite YOU AGAIN
TO OUR WAREHOUSE where your load re- jf?
ceives individual attention and you are assur- W- j
ed the HIGHEST POSSIBLE PRICE FOR * P
YOUR TOBACCO! M: jl
SELL WITH T^E FASTEST GROWING jl
WAREHOUSE IN THE BORDER BELT! I

Iobacco At I

i Warehouse 1
Hah


