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United Farm Women of Gilboa Com-

munity.

Marshville, N. C.

THE PLEASANT VALLEY PLAN
" OF DIRECT MARKETING.

The Inspiring Story of -l'hm‘F a Few
Determined Farm Women Found a
Market for Their Goods

UR church was in debt. Our pas-

tor had persuaded us to make an
effort to repair the building, and our
puilaing comniittee had put on a new .
roof and made other changes, be-
fore collecting funds ' necessary to
pay for these improvements. About
half the sum needed was easily rais-

| ed, but the balance they cduld not get.

“See what you womén can do,” sug-
gested the building committee, =

Our women mét for deliberation.

“Suppose we give an ice cream sup-
per,” proposed one,” = .°

“Better organize first, so that it
will be someone’s business to take
charge of the money we make,” sug-
gested another, '

“If we only had a leader,” we said
with a sigh, as we had been saying
and sighing for years. '

Finally: “Lizzie, you will have to
take the lead,” the rest insisted. ,

“I can not meet with you tegular-
ly” I.reminded them.” . - :
. “(\!Ne will come to you,” they prom-
15€d. g - N
It was in this way and in thig spir-
it that our Pleasant Valley Ladies’
Aid Society was" organized July 16,

1909, Fourteen names were enrolled,
ten members of ouf’ church, two
dwellers in our nelghborhood, and
two city friends who were visiting us.
S0, at that first meeting, we linked
churcl} and community interests, and
established connections between ru-
ral and urban life—a good beginning;,
a5 we realized later. We agreed to
Meet every week, and to pay monthly
dues of 10°'cents each. Then we plan-

;10(1 an ice cream supper. Two weeks

\ater we turned over $25 to our build-

Ing committee, ' :

¢an not in this paper give an ac-
tount of the various actigfi-ties that
t;Trtel(:'pcd through our organized ef-
munsttm serve our church and com-
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_. WE_CAN greatly lessen the work in the house by doing away with the un-
- necessary part'of it. For example, where there are no modern conven.
iences in the home, and where the water has to be bréught from a well, have
you ever taken the trouble to measure the distance from the well ta the kitche
~and mu.ltiply that by two, and that by the number of trips the wife probab;;
| makes in a day, and that by the number of days in the year? You would
5 ¥ prob.ab;ly be amazed at the number of miles she has traveled in the year, just
to bring water to the house. You will then probably seriously consider wh;ther
- you had, not better put in a water system in the house, as well as for the live

4

stock,

sweeper ? - v

tl'fe dualatiqn of the childless home.

'LIGHTENING THE FARM WOMAN'S WORK -

. Iathe house so planned. that she can do the work which the wife or some
one else must do, with the minimum of steps, the minimum of
the minimum of lifting? Is it not possible to run the washing machine by some
kind of power; or isit possible to form a cosperative laundry in connection
with your creamery ? If the farmer is sosituated that he can have electricity
why not an electric washing pachine, an electric flat-iron, and a Vac'uuil;

I know as well as '@ man can ho;\r wearying ib8ome women's work. | kn
a good deal about the care of children, for | have had a good deal to do w:t‘l:
~ them in my time. But even drudgery is better than no work at all, and no -
home. No améunt of care of children in sickness and in health compares witl\; 5

summer, who, to put.in her time, not only kept her house 8o immaculately
“clean that it was uncomfortable, but actually swept the street in front of her
house every morning in the year! - Work is often wearisome, but the weariness
of it is nothing compared to the weariness of the man or woman who has noth-
ing to do, no one to 'work for or to love.~Uncle Henry in Wallace’s Farmer.,

stooping, and

[ saw one childless woman the past

butter to market in good shape in
summer, :

First we went to work to learn how
to make better butter, working as
individuals, neighbor talking with
neighbor, - exchanging, ideas, using
each other’s butter when our cows
failed in milk, We introduced butter
making as a subject for study and
discussions at society meetings, using
Farmers’ -Bulletin 241 as -our text-
book. Realizing that no one of us
knew it all, we worked and studied
together, each giving and receiving
suggestions, every one a leader and a
follower, all advancing step by step,
until we.reached the city faarket with
our -own and our neighbor’s better
butter and eggs. It took time to work
out ‘our 'purpose,.and not all of our
neighbors would join tis; but by the
first of April, 1913, we had engage-

ments in St. Louis, Nashville, Mem-~

phis, “and 'Montgomery, and were
shipping an average of 100 dozen eggs
a wetk, :

We worked out plans for shipping

in the same- spirit that we had es-

tablished leadership in the beginning.

“I could pack the butter and eggs,
if someone could deliver the cases at
the express office,” I said.

“I could take them to the express
office, if someone would keep my
baby while I was gone,” offered an-
other,

“I will ‘take care of the baby,”
promised her neighbor. 3
" The tenant woman who offered her
services to deliver the packages at

' the express office, two miles away,

was strong of muscle. She owned
a rattle-trap buggy, and a blind horse
that was idle much of the time, When

her buggy collapsed a few months la-

ter, another that had been set aside
by its owner was donated to the but-
ter and egg business. Each gave free-
1y of what she had to offer—time,

“talent, training, physical strength, or

material resources.

And so, because we had a worth-
while purpose, codperative spirit, and
composite leadership, we workeq out
our, object lésson—no great achieve-
men® but a suggestive example,
This, in brief, is the story of the
origin of our society, and 'tl.le begin-
ning of our direct marketing. We
have never had any fixed plans, only
a fixed purpose to serve our church
and our community. Later, our pur-
pose to serve extended to our custo-
mers, Our plans have varied to meet
conditions at both ends of the line.

It is easy to pack and ship eges;
but until we learned about butter
cartons, we did not know how we
were going to send-butter to our va-
rious customers that first summer.
We were planning to break most of
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our butter engagemeénts, and ship_ all |

pf the butter to the nearegst city, us-
ing the refrigerator box mentioned
in the bulletin,

While trying to find a refrigerator
box, we found the paraffined butter
carton ; and the carton linked us, up
with customers far and near. (Our
society used and distributed 15,000 of
these wuseful little containers last
ylear.) After realizing the possibili-
ties of the paraffined butter carton,
we procured rectangular butter

moulds, and began to pack the but- |

ter in the top of the egg crates. Be-
fore the summer of 1913, we sent but-
ter in tin buckets altogether, We
still use buckets for small orders, but
nearly every package we serd out
catries both eggs and butter, Every
week last summer, I sent a St. Louis
¢ustomer three dozen eggs and two
pounds of butter packed together in
a three-gallon tin bucket, -Last win~
ter the bucket carried butter, eggs,
and sausage. The sausage was pack-
ed in parchment-lined butter cartons.

For orders calling for six to mine
dozen eggs and' four to eight pounds
of butter, we usé the Farmer’s Friend
egg case of twelve dozen capacity.
But for large shipments to our dis-
tributors, we use the 30-dozen ‘egg
crates, buying them from local pro-
duce dealers. Here are returns from
a shipment to Nashville, a distance
of 71 miles:

24 dozen eggs at 40¢ .....
16 pounds butter at 3bc....

Commisgion of 10 per cent,...... $1.62
Express on package
Express on empty crate..ieevees 10

Net proceeds

The 16 pounds went in the top of
the egg package. By leaving out two
layer of eggs and standing the prints
on end, the crate will carry 10 dozen
eggs with 32 pounds of butteg

The city demand for our commodi-
ties was an eye-opener., We sold
over $2,000 worth of butter and eggs
the first year., We had calls for
chickens, turkeys, ducks, dried fruits,
fruits for preserving, hams, sausage,
cottage cheese, and cracklings—too
big a business for our packers, not to
mention the old buggy, and the blind
horse.

Yes, there was rapid development
at both ends of the line,.

“If I thought you women could keep
this thing going, I would buy an-
other cow—a Jersey,” said one of our
farmers. And he bought a Jersey
cow. His neighbors bought cows.
One man bought a herd. Separators
refrigerators and silos are coming
into our valley. :

ELIZABETH D. ABERNATHY.

Pulaski, Tenn.
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. Firestone built-up-in-center .
tread—Firestone quality in
materials—Firestone cons
struction by the greatest
organizationof tire specialista
—these and a score of other
reasons score victory for the

irestone user in tours, dailv
gervice and economy test,

- Automobileand motorcycle
tires, tubes and accessories.
Send us your

Free Oﬂer: dealer's name

and address and the make of tires you
etptor Tabe Baw. 1 wil vaen
waterproo [ eep your
inner tubes in prime condition, .

Write today and ahk algo, for

Free Book on '‘Care and
Repair of Tires,”” No, 40 ,

Firestone Tire & Rubber Co,

Typhold and Other
Dangerous Disecses.

bYou can dlotll t motal} eﬂeo‘(;lv:gm
reven -

h{to?uu A the U, 5. Dept. of

Agriculture has found Powdered

Borax the most effective supstance

for this e, Its applidation is
vernlm:?lo. Sut ppﬂnkﬂvp 2 ounees of

20 Mule Team Borax

the same Borax you have
youg home) in the m’blle
dnymuﬂha flour sifter oraleve. Nor
manure piles, .PE] 10 ounees of 20 Mule
Team Borax to 8 bushels of fresh man-
ure in the same manner a8 ADOVE,. add
sprinkle with water,

For Sale By /il Dealere

%\ A Constant Water Supply
For Your Farm

i it ey D ke - breaking hand pump o
" A\ S-S, fill your water tank, [It's more re-
TG 1iable and économical to installa

and be sure of a constant supply of fresh watery
without fuel or attention. The Rife Ram operat
| by theflowof any streambaving afall :
of 3 feet or more and a supply of 3 gal
lons or more per minute, Will
maintain air pressure system,
Simple to install, Over11,000
in use, Batisfaction guaran-
teed, Write today for catalog and free

Don't depend on & windmill or the |

OUR TWO BEST
SUBSCRIPTION OFFERS

sl 50 for one renewal and one new |

subscription, for one year
each if sent in together; or

sz 00 for a club of three yearly sub-
o VV scriptions, all sent in together
—a saving of 33 per cent on each
subscription. Address

THE PROGRESSIVE FARMER
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