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%W may yel hear of “lnsane lunacy”

% the exports run out of adjectives.

Bbhoe manufscturers announce that
e foot of American women are grow:
Bng largor. The ungallant wretches!

¥he slory perslsts that the monorall

be & remarkable [n-
mity of opinlon about
It has been mobbed

York's fashlonable
Women &re carrying canes. Must be
Smcomvenient when they are pushing
Baby buggles

ovidence that China Is
abost 0 wake up, A Chicago mall
woder house has shipped 10,000 alarm
wiscks to Peking. !

A §$30,000,000 bread trust is belng or

wmnised In New York, and we presume

fa motto will be: “Hall a loaf
than one™

of these decrepit old baseball
who have attalned the ad

age of 33 or 34 years might

a job selling tickets.

Bt, Paul man Mas discovered that
bhelr to & French throne, Our
to him, bhowever, s to hang

job he now has

the

Lowell, Mass, cow gave seven

of milk in one yepr. The world
would be drowned in milk If every
Bbody kept that kind of a cow,

Common drinking cups have been
frowned upon by law in New York.
The manufacturer of the uncommon
Rind has perked up considerably.

A Boston savant announces that he
ean photograph thought Now we'll
&now what a perfect lady really thinks
whem she runs for a street car cnd
Soit misses It

Poultry ralsing Is to be taught at
Rutgers college. Somebody there
soust Bave an dea that there are peo-
ple who de not think they knmow all
about rxising chickens.

A Baltimore bard s trying to organ-
a post's union, but the scheme I8
to fall owing to the fact that
applicants for membership

be walking delegates.

goats, Inoculated with a billion
disense germs, have wandered astray
#a New York However, thls is pot
the Mfirst instance In which modern
scientists bave lost thelr goats

A woman In a New York town owes
her safety to the fact that she wore a
Barvem skirt and the trouser part gave
her freedom to run for her life. Bo
hore Is one good point registered for
the persecuted apparel

A womaa in 8pokane has been grad-
unted from a school of stenography at
the age of seventy and expects to take
up active work. When the spirit 1s so
young there are no lUmits to activity
which age can lmpose.

A woman in Peunsylvania burled
the wrong man in mistake for her hus-
band, but, when the latter turned up
allve and well, stuck to the dead man.
Ehe wisely declined to have a live I8
sue made of her mistake,

| about advertising.

court at midnight in a
so have all the proper

“I believe that newspapers are the
bost mediums for advertising be
cause the people are always looking
for news. They buy A pewspaper to
read thé mews, and they stumble Into
the advertining. 1 balieve im all kinds
of mediums—magazines, bolh weekly
and monthly, and weekly newspapers.
I belleve In any medium that has »
legitimate ecirculntion, but 1 particu
larly belleve in the newspapars as be-
ing the best way of reqching the pec-
ple with almost anything you have to
sell

“l belleve that advertising and
salesmanship are the chief factors In
distribution, and the relationship be
tween the two is the clo®est—in fact,
they are Inseparable, because all ad-
vertising 1s salesmanship and all
salosmanship Is advertising. If you
want ope word that will take the
place of both that one word Is ‘teach-
Ing' Advertising and ssalesmanship
are teaching people to belleve in you
and in the goods you have to sell
In advertising, however, you are talk-
ing to thousands or perhaps hundreds
of thousands of people at a time,
while in salesmanship you are talk-
ing to one or two persons at .a time,
so that it might properly be sald that
advertising conducts a public school,
while salesmanship gives Individual
leasons, but In each one you are
teaching, whether it be In printed ad-
vertising or In oral salesmanship.

“Now, let's consider the sdvertising
alde of the question for a few mo-
ments. As I have sald before, I don't
think it is possible to get up any set
of rules, governing advertising, be
cause just as surely as you try to do
this you will find the rules don't work.
Instead of belng a set of rules, adver
tising mainly consists of having the
right (dea and using It at the right
time., That sounds simple, but It Is,
too, but It Is one of those things so
infernally simple that they are hard.
We make it hard sometimes because
we try to go mbout It with a set of
rules which some one has told us
about, or we try to apply It to other
tests of simplicity and plainness and
of common sense. To my mind there
are only threé fundamental principles
in advertising, and these are as fol
lows: First, be honest; second, be
sensible; third, be persistent.

“l say °‘be honest” because every
advertiger should remember that ad-
vertising doesn't create value—Iit
merely tells it. The value has to be
in the article Itseif. Advertising
never added to or detracted from any
article ever sold, and, while It is pos-
sible through advertising to create a
lot of first orders through misrepre-
sentation, yet it would be Impossible
to repeat such an advertising cam-
palgn, and no permanent success was
ever bullt up on misrepresentation or
misstatement.

“l say ‘be sensible’ because there
are so many men who seem to talk
about everything else but the right

that makes s valuable trade bullder
seem a mystery,

“INVESTIOATE advertising as you
would Investigate the claims of a big
salesman covering the wide world aa
his territory.

"Then you'll be starting on the right
track.

“You'll see that judicious advertis
Ing Ia PRACTICAL AND PROFIT-
ABLE."

This is sound dootrine

And lot me add to the above the
following from MR. JOHN WANA-
MAKER:

“If thare Ia one enterprise on earth
that a ‘quitter’ should leave severely
alone it la advertising. To make a
puccess of advertising ome must be
prepared to STICK ke a barnacle on
a boat's bottom.

“ADVERTISING DOES NOT JERK;
IT PFULLB. It begins very gently at
first, but the pull s steady. It In-
creases day by day and year by year,
until It exerts an irreslstible power.”

What's the use of peopls talking
foolishly about advertising?

IT ALWAYS PAYS WHEN IT IS8
DONE RIGHT.

Why should not every man who has
something to sell advertise?

And dom't forget that advertising
creates A market for brales as well as
for things to eat and to wear.

Prolesslonal men will advertise
fome day—just as successful MER.
CHANTS do today

CURING A SICK BUSINESS

SBame Principles Needed to Put It
Back on Profitable Basls as If
Treating Muman lils,

The manager of & store put up an
advertising proposition to his board of
directors, which
ture of nearly $10,000 more In the year

than they had ever spent before.

One of the directors, with very de
clded views, opposed carrying out the
plan to the extent proposed, onm the
ground that It represented TOO
MUCH MONEY, and wanted It cul
down about half.

The manager, fortified by the other
directors, fought hard to have his
plan approved of. Finally, in despern-
tion, he sald to the objecting director:

“IF YOU WERE SICK YOU
WOULD CALL ONE OF THE BEST
DOCTORS YOU COULD GET.

“Now, | have employed the BEST
ADVERTISING DOCTOR in the coun-
try, who has submitted this plan

“To me It Is INTELLIGENT and
will cure our business flls. Just at
the present time our business is sick

“Now if a doctor prescribed for you,
and you went to a druggist who told
you it would cost $5 to Ml the pre-
scription, would you say to the drug-
giat:

“T don't want to spend more tham
$2.50 on that preseription — just
WEAKEN THE PARTS ONE-HALF,
and [ will pay you $2.50 for #t!”

“If you did this THE MEDICINE
WOULD NOT BE EFFECTIVE and
you would not get well,

“The same PRINCIPLE applles to

thing whben they get to writing ad- | this advertising plan of ours. It has

vertislng copy. Be sensible because
the majority of people who read copy
are endowed with good common
pense. L

“I say ‘be persistent’ because you
have to keep everlastingly at it. Peo-
ple soon forget—theére Is s0 much to
attract their attention—and unless we
keep persistently at advertising we
had better mot begin at all, As my
good friend Colonel Lafe Young of
Des Moinea has gald. ‘Every man,
woman and child In this country
knows that a raflroad crossing is dan-
gerous, but the railroads don't take
down their "Stop, Look, Listen!"”
slgns” Keep up advertising and be
persistent. Wby?! Because the hard-
ent thing to find today Is yesterday's
newspaper. If you don't think se, try
fo find ane.

“There I8 mo particular mystery
In the last analy
sla it s simply ,common sense plus

got to be a whole cathartic Instead of
& half one.™

This presentation of the matter
brought round the objecting director.
He withdrew his objections and the
advertising will be put out as planned.

When you find a town where
merchants are advertising b }
erally you find a town whers
they are doing a good business.
The advertising will sell the
goods,

Enthusiasm,

Isn't it true that some buyers of ad-
vertising from the very gense of thelr
duty to be conservative as buyers, to
weigh all the bad as well as the good

points in the proposition, lose the en-

meant the expendi- |

apple barrels will be
, but save all the ap-

room at the top—
uch more than there

a grouch, or with the
a grouch, Is not wanted any
at any price.
men are moral because they
know It pays—others because they
could mot be anything elne.

In one minute one can leara enough
concerning the beauty of country life
to want to live there a lfe-time.

The bosa doss not tell you every
day how he appreciates your work
it may be because be la loo buay.

What & monotonous world it would
be if all of our thoughts and tastes
were allke—If we all preferred blue
flowers or gray akles

It there was only one mudhole In
the townahip there Is always one man
who will Iall into it, even If he has
to walk & mils to find it

It Is just as much the duty of a
farmer to attend the precimct, town-
ship and eounty conventions and vote
at the alections as It la to attend
church,

A fad 1s something that s done to
death in & hurry. Every souvenir
post card that was malled when the
fad was in He glory was a blow that
helped to bring on the end.

DUTY RESTING UPON FARMER

Boll, Which Yields Bubsistencs to
Mankind, Should Be Conserved
and Not Impoverighed.

There ia one duty that rests upom
the farmer, and that s, he should
protect the poll. That which yields
the means of subsistence to mankind
should be econserved and not impov-
erished, ms unfortunately Is true to
a large extent. Nalure ls generous,
and should we prove ungrateful? Not
only all existen¢é depends upon the
soll, but the life of future genera-
tions as well The law, by heavy
penalty, prevents our taking anything
which belongs to another, without his
congent, If living. BShall we rob our
children and our children's children
by taking the substance from the soll,
leaving to them & legacy of impover-
Ished land?

It has been argued that the farmer
will pever organise and work in har-
mony. [ belleve he will. Our school
system Is getting away from the dead
languages to living problems. Reason
Is asserting itsell over matters of au-
thority. Education will in the fyture
be the useful. Farming is a science,
and the day will comes when a knowl
edge of the soll and its products will
command maore respect than a knowl
edge of Greek and Latih, and a skull
full of classical leatning, memorized
from the anclient order, writes Frank
A. Colllns In the Groesbeck (Texas)
Journal. The march of sclence is
exact, commanding.. It {s belng ap
plied to the sofl. It will bring about
organization, not ruled by prejudice.

The newspaper Is the great educa-
tor, for it cannot be muzsled. A col
lege professor may be compelled to
write & text book to the end that spe-
clal interests be earsd for, but the
press subjects Itsell to mo authority,
angd wields a free lance.

1 do not advoesite the idea that
there should be warfrre between the
country and the town. Thousands of
people In the town are working in
harmony with country people, and the
country people with them, and both
sain advantage.

CO-OPERATION ON THE COAS

Ten Farmers in ,-cﬂlﬁmll. Owning
1,200 Acres of Land, Merge Hold:
ings Into DI'IH Farm,
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tried many cotton ofl companies be
tore he found one that would let us
buy seed for them. This year several
different companies tried to get our
business.

The mansger of one of our co-oper
ative stores told me that when they
first organised he made & trip to St
Louls to buy groceries, but upoy ar
rival there found that only one whole
sale grocery company was willing to
sell to him. Now they are all anxious
to do business with him. And so runs
the history of our business experi-
ences.

Now, serlously, brethren, without
co-operation the union Is worth noth-
ing. It can never hope to wield any
influence either at home or abroad,
with its own membership or the busl-
ness world without this co-operation.
What preparstions are being made
in your neighborhood or county to ¢o-
operate with the union this year?
Have you made any arrangements to
asaist those who are not able to ‘do
as they would Hke to? If not, why
not?! Have you arranged to handle
their distressed cotton by financing It
for them! You can do so If you have
not already done s0, Have you made
any arrangements to handle thelr cot-
ton seed, chickens, egge, butter, etc,
for them? If so, you may well expect
their co-operstion with you. But be
fore you expect anything done you,
the leaders In your county must have
some tangible plan to handle their
stuff ready to put into operation—not
some lmpracticable dream.

Now, if your leaders have these ar-/
rangements made are you, the mem-
bers of the union, golng to co-operate
together, thus gnarantesing the suo
cess of thelr plans this year? They
have a right mwmdon
In & recent ruling of dent Charles
8. Barrett he says any member who
refuses to obey' the orders of the
unlon can be suspended or expelled
from the order.
to do this, As you very well know,
this would not attain the ends desired.
We need you in the organisstion, and
you should patronise the Institutions
of the order.
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the page to tell the bothersome con-
stityent who has been waltlng out In

T ent In the mind of a brand-new leg-
Islator when he arrives at Washing-
ton that all his stationery and sta-
tionery supplies will be furnished free,

Hardly bas he been shown through
the capitol by some older colleague
than he becomes acqualnted with the
fnct that down In the basement of the
big gray bullding there is one of the
most complete stationery stores in the
United States. He Is astonlshed at
the cheapness of everything and mar-
vels at the fact that there he can buy
& thousand mheets of the finest linen
paper, bearing at the top In deep old
English engraved lettering the inscrip-
tion, “House of Representatives,
United Btates, Wasbington,” for §2.40,
He can get a high grade, fine finished
cotton paper for §1.88 per thousand,
engraving included, and another grade
with handsome NHthograph superscrip-
tion for §1.

Later the congresaman is told the
reason for this, and along with that
Information it is explalned to him that
his stationery allowance will be §125.

The reason for the cheapness of
everything In ecapitol stationery head-
quarters is that the stationery store
makes not a ahadow of profit.

Another cause for remark in the sta-
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note with him,
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tlonery room In the ecapliol has beem
the tremendous supply of soclal sta-
tionery and pretty lttle desk orna-
ments and lmplements, such as attract
the eye of women, in the stationery
rooms, which may be purchased—
handbags, fancy reticules, pockets
books, the daintiest of note papes,

room will explain that this fanoy
department is an outgrowth
habit of the American

ing seasons is as busy a mart as aony
similar store in the national capitod
and everything at coat.

Naval Academy

the battleship Michigan of the Atlan-
tic fleet. She was Invited to one of
the naval academy hops several weeks
ago by a midshipman whose name has




