
High Prices,
Courtesy and

Prompt Service

MEADOR and TAYLOR, PROPRIETORS.

HAKRY MEADOR
AND JOE TAYLOR
AT SAME STAND
HARRY AND JOE
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The Men Behind the
I )ixie Warehouse

The above picture will
be familiar to thousands
of farmers in this am.
adjoining counties, by

their honest sevices and
itai d work, Messrs. ii. 1...

Meador and Joe il'&yk
have made themselves
popular in the eyes of
the people of this sec-* i
tion. Ever striving for
the interest of their cus-
tomers, these two men
have established a pat-
ronage that few ware-
houses enjoy.

Mr. Meador has been
in the tobacco business
for seventeen years and
the most of this time he
has spent 011 the Wil-'
liamston market. He is
also a farmer, and he
knows tobacco from the
plant bed to the factory.

. He. has been amainstay
in the upbuilding of this
market, and it is wiu,

much diligence that he
strives ever onward to
that end where this mar-
ket will become one 0

the largest in this sec-
tion. It is largely to the
credit of him and his
partner Mr. Taylor, that
the Williamston market
this year promises to
surpass all previous rec-

ords.
Mr. Taylor, with i-

years of experience ir
the tobacco business has
placed his whole heart
and interest during tha
period of time in the

. Williamston market, ai
ways striving to please
each and every cus tome,

who entered his house.
Mr. Taylor is also a

farmer and knows the
plant from beginning to
end

These men have oper-

ated the Dixie ware-
house for the past
eral seasons, and they

bid all their old custo-
. mers and new ones wel-
come to their house this

THE DIXIE
WILLIAMSTON, N. C.

AND HERE'S WHY
EVERY FARMER IN MARTIN ANI) ADJOINING COUNTIES IS INVITED TO SELL HIS TOBACCO AT

Hie MXE
WAREHOUSE

Williamson, N. C.
BECAUSE: The Dixie has thousands of satisfied customers in every nook and corner in this entire section,

BECAUSE: The Dixie will have two men running the sales, and that means the bidding- will be just twice

as strong.

BECAUSE: The Dixie is always there with the highest market prices.
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BECAUSE: Prompt Service, made possible by able assistants and office men, is always to be had at the Dixie

BECAUSE: It is our pleasure, as well as our duty, to look after each and every interest of the farmer, and to ,
* \u25a0 ' *

*

i?
""

make him feel at home when selling on the Dixie floors. * -?
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BECAUSE: Fair dealings have been foremost in our policy, and have made possible for The Dixie the large
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? number Qf customers it enjoys . ?? _l
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BECAUSE: We strive to combine couitesy, service, fair treatment and high prices to make permanent cus-

tomers who have been and will be our greatest and best asset.

These, combined with other points, lead us to invite you to sell your tobacco with us at the Dixie Warehouse.

START THE SEASON RIGHT BY STARTING WITH US
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The DIXIE WAREHOUSE
Harry L Meador - - Joe Taylor, Proprietors

Williamson - - North Carolina
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Visit Our Sales,
We Want to See

and Welcome You

HERE LAST YEAR?HERE THIS YEAR-


