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Law Regulating the Posting of Ad-
vertising Along Highways Became
Effective October 23, ¢
Realizing that the provisions of the

Jaw are not generdlly known, and de-
siring that merchants and others be
informed so that they will not violat®
it through ignorance, J. Paul Leon-
ard, executive secretary of the North
Carolina Merchants Association. s
asking that the press give publicity
to the fact that the new law regulat-
ing the posting of advertising on
highways passed by the special ses—
sion of the 'General .-\ssemb]}'.i be-
came effective October 23. ana 18
now in force. Mr. Leonard says ke
has gbserved signs placed on the
highway within the past few weeks
which now come under the ban of
the law. In one instance, he says, he’
caw a poster advertising a  sale
tacked on the back of one of the
State highway signal boards—a flag-
rant violation. With a view to in-
forming members of his organization
with reference to the law, Mr. Leon-
ard published it in full with comment
in the last issue of the Carolina Re-
tailer, of which he is editor. The
law reads as follows:

“Qection 1. Any person who in any
manner paints, prints. places or af-
fixes or causes to be painted, printed
placed or affixed, any business or
commercial advertisement on or to
any stone, tree, fence, stump, pole.
sutomcbile building, or other object,
which is the property of another
witout first obtaining written con-— |
sent of such owner thereof, or who in
any manner paints. prints, places
puts or affixes, or causes to be paint-
ed, printed, or affixed, such adver-—
tisement on or to any stone,
fence, stump. pole, mile-board, mile-
stone, dahger-sign, danger signal,:
guide-signal, guide-post, automobile |
building, or other object within the |
\limits of a public highway. shall be

R

(
thirty (30) days.

“Saction 2. This act shall
force sixty (60) days from and after
its ratification,

“In the General Assembly read
three timesg and ratified this the 23rd
day of August, 1924.” 8

Commenting on the pew law in
The Carolina Retailer, official publi-
cation of the North Carolina Mer—
chants Association, Mr. Leonard
says:

“The new law will K not seriously
affect the highway advertising of
merchants who have erected high—
grade signs, because most of these
have been placed on private property
after permission had been secured.
But it will do away with much av-
vertising of a temporary nature
which tends to mar the beauty of
scenery along the highways. The
majority of merchants have not, and
will not, therefore, raise.objection to
the operation of the law.

“Evidence that the organized mer—
chants of the state were either in
sympathy with the measure or had

no inclination to oppose its passage.
is the fact that not a single member
of the North Carolina Merchants
Association took the matter up with
officiers of the Association at the
time the bill was under consideration
by the Genera]l Assembly, notwith—
standing it was given publicity. The
only merchant who has so far com-

| member of

plained to the Association about its

failure to oppose the law is not a
the Association. This

merchant declared in his letter: that

the law was taking away liberties to
which the merchant was entitled and

tree, | contended that merchants should not

be required to get permission before
posting advertising. The State sec—
retary of the Associaticn, in answer—
ing the complaining merchant, took

' the position that the rights of far-—

hl in

along the highways are just as s

and sheuld be yespected just a8 much
ag the rights of the and
other city dwellers. The merchant
has no more right to tack or paint
a sign on the fence, barn or tree of a
farmer out in the country without
the farmer's consent, than has the
farmer to come into town and thck
or paint a sign on the store of the
merchant without securing his per-
mission. The law is, therefore, a
just ¢cne. And no one can deny the

right of the state to prohibit the use:

of its public property for private

purposes.”

SCHOOLING—EDUCATION.

The Lincoln Times,

Prof. Dallas L. Sharp, of Boston
University, says that most Americans
get their schooling between the ages
of 6 end 16.

That is true. *But most of us do
not begin to get our real education
until we leave school. What we have
learned in the sdhool days better fits
us for it, but experience remains the
greatest teacher, and we suspeet will
on to the end of the days.

When a school graduate strikes out
in the world for himself one of the
first things he has to do is to unlearn
much of what he hag been taught.
The delusion that takes most time
to get out of the head is youth’s in-
flated conception of the possibilities
of success.

However, all the “schooling” we
may be able to acquire so much better
fits us for the educating which is
to follew and for the experiences
which are to come after it that we
should make all effort to get as much
schocling as may be possible.

Knowledge without action is like
a sai! without wind.
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4 35c single Kirsch Window Rods,
New Stipletone Finish __ __ __ __ $1.00

e
uE-

‘ 3

2 60c Bottles Ocedar Polish __ __ -_-$1.00

fection.

3 Oil Stove Wicks, Blue Ribbon or Per-
Slar . oS . - __$1.00

| Lot 27x54 Grass and Wool Fiber
Rugs, Values up to $2.00. Assorted
Colors and Patterns. Each __ __ _$1.00

1’Lot Easel Photo Frames, Assorted
Gold and Silver Finish, 2 Sizes. Val-
ues $1.25 to $1.50, Each __ __ __-$1.00

| Lot Congoleum Remnants, Roll
goods, nice patterns, Sells Regular

at $1.70. Theyard .. __ __ __ __$1.00
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pays eight profits, as follows: _

1. The price received by the West-
ern farmer for the produect.

2. Charges for handling, hauling,
and shipping from farm to freight
cars where the product” was ‘raised.

4. A profit to the local buyer at the
Western point.

4. A profit to the Western whole-
saler.

5. Expense of hauling by railroad
to the South plus a profit to the rail-
road company, e

6. A profit to the Southern whole-
saler handling the product.

7. A profit to the Southern local
dealer or merchant sélling to the
Southern farmer-buyer.

8. The time and expense of hand-
ling and hauling the product from the
local store to the farm of the South-
ern consumer. .

Just to see how this
let’s take the last monthly issue of
Crops and Markets; issued by the
United States Department of Agri-
culture. This shows for each state
in the Union the average price paid
to farmers producing that crop in
that state on June 15,1924. Now let’s
compare prices of corn ,wheat, oats,
and hay in the West and in the South.
Here are the figures: :

Wheat—Wheat in Iowa and Kan-
sas wag 92 cents, 87 cents in Nebras-
ka, and 82 cents in Colorado, against
$1.19 in Tennessee, $1.30 in North
and South Carolina, and $1.40 in
Georgia.

Corn—The farm price of corn was
58 cents in North Dakota, 60 cents in
South Dakota. 62 cents in Colorado,
65 cents in Nebraska, and 68 cents
in Iows, against $1.25 in Georgia,
$1.15 in Mississippi and Alabama,
and 1.05 in Texas—the Georgia price

works out,

' _‘.h.l--_;-':.flﬁ:
86 cents in North

Minnesota, while the A
was 75 cents. and the Georgia price
80 cents—more than double the price
in the Dakotas,

. May—On June 15th, hay was only
$7 a tor in South Dakota, while the
price in Texas was $16, in Alabama
$_18, Tennessee $20.50, South Caro-
lina $20, Georgia $22, North Caro-

pricées being more than double the
South Dakota price, while Georgia,
Virginia, and North Carolina prices
were more than three times the price
in South Dakota.

Nor do these figures tell the whoie
story. Two additional facts need to
be emphasized:

1’ The price of these products as
given for the Southern‘states is the
farm price. The man who buys from
a merchant necessarily must pay a
dealer’s profit in addition, even when
he buys for cash.

2. The truth is, however, that the
Southern farmer who buys corn,
meat. of hay from the West is seldom
able tc pay cash. Consequently, in
addition to the eight profits already
enumerated, the man who buys corn,
meat, or hay from the West must
nearly always pay still another profit
as follows:

9. A big extra profit to the local
mercnant for carrying him as a “time
price” risk.

In an investigation made by The
Progressive Farmer several years
ago, the average cost of “time price”
eredit on such articles in the South-
ern states was found to be more than
23 per cent,

It is easy to see, therefore,
when z farmer buys Western
meat, or hay, he does not pay simply
the cost of producing these articles
and a single profit to the Western

that

in South Dakota, and 40 cents in

lina $22. and Virginia $23.50—Texas

corn.

And now we !nh?e--‘the proposal to
license parenthood just as plumbers:”
and barbers must be licensed to pro.

 tect the public against the improper
e idea comes
from Dr. Hornell Hart. Professor of

performance of duty.

Social Economy. at Bryn Mawr Col_
lege. Dr. Hart says that such a
method of pbtaining “skilled par_
ents” must soon be adopted. “The:

L.

race,” he said, “is fast going down i

hill, and the deterioration cannot be

checked until seientific methods of

The professor says that as mat_
ters stand persons least able intel_
lectually and materially to provide

reproducing the race are resorted to.” 2

for children are having “rafts  of . .
them” and persons qualified to sur- =

round their children with the proper
environment are having very few.

It is difficult to imagine more
sublime balderdash oozing from the:
brain of a college professor. For
the most part they have less knowl.
edge of human forces, except along
specialized educational lines, than a
bootblack, :

Under the Hart plan we would
never have a Lincoln, . Rather we
would spend our time producing such
specimens as Leopold and Loeb,
whose parents would be able to sur—
round them with “the proper en-
vironment.” Professor Hart may be
possessed of a brilliant mind fitted
for the classroom, but when he as—
sumes to regulate natural law he is
stepping outside the realm . of his
profession and making himself ri-
diculous.—Exchange. -

The M. & 1. does good Job Printing.
Bring us yveur next order.
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ter, $1.25 value __

1 Shino Floor Polisher and Wall Dus-

e el

=

Regular Festival of Dollar Day Bargains
| | | Shino Linoleum Vafnish, $1.25 size,
Renews Linoleum, For __ __ __ __-$1.00
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1 O’Cedar Mop, and |1 Btl. O’Cedar
Polish (Small Size) - -- - - -$1.00

| Silk Picture and Mirror Cord, Blue,
Gold and Lavender, $1.50 Value $1.00

I, Qt. P. V. Household Polish, For Fur-
_niture, Floors and Wood Work __ _$1.00

| Lot Fancy Fruit and Flower Baskets
$1.00 values, assorted colors, 2 for $1.00

3 Small Congoleum Rugs, Assorted
A P R e e e L e e ey ¢ ()

| Lot Crib Blankets, Scallopped Edge, ,
Size 30x40, Assorted Blue and Pink
Edeh _ 75 o ooy ctutds wieeas S

| Doz. Package, Assorted Fiber, Wax
Decorative Fruits, Pears, Apples,
Grapes, Bananas, etc., |2 assorted in

Packafe . .. ... .. ... .$0.00

| Lot White Slop Jars, Enameled inside
and out. Full size, $1 f75 value, each $1.00

| Lot Cottage Chairs, Cane seats, oak
and Maple Frame, $1.50 Values __$1.00

| Lot Children's Chairs, assorted styles
up to $1.50, your choice, Each __ __$1.00

in Blue, Pink and Rose.

| Lot Mahogany Candle Sticks, Values
$1.25 and $1.50 the pair. An appro-
priate Gift Article, Thepr. ._ __ _ _$1.00

6 Dozen Waste Baskets—Vulcanized Fiber; Covered in
high grade cretonne in assorted colors, enameled interiors
These are very pretty, useful

and decorative. A splendid gift articlee. FOR DOLLAR
DAY ONLY=Eweh . . . __ __ .. _.

o oo --$1.00

| Lot Window Shades, Assorted white,
Green and Tan, Values 75c to $1.25, 2
[l . o - o e e S o i O

I Lot Hand Painted Card Table num-
bers, with pencils, A good Gift Ar-
ticle, eachset .- - - .- - -- --$1.00

6 Doz. Serving Trays—Mahogany finish. Deep mould-
ing, full size, strongly made. Felted Bottom, Glass over
assorted designs, They are really Beautiful. You will be
surprised at such a big value. For DOLLAR DAY

OMBRE-BAch . - . Dl e et 9 100

" The Above Sounds Interesting --- But Listen --- This Is More So

WE WILL FEATURE THE DOLLAR THROUGHOUT OUR ENTIRE STOCK FOR THE DOLLAR DAY ONLY, LIKE
THIS—FORTEVERY $10.00 CASH PUR CHASE WE WILL GIVE $1.00 CASH. EXCEPT THE DOLLAR SPECIALS AD-

VERTISED ABOVE AND RUGS, FLOOR COVERINGS, CURTAINS AND DRAPERY MATERIALS ARE NOT TO BE IN-
CLUDED IN THE PURCHASE. '

ROSE - GATHINGS

COMPANY
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