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Three Men Started TG&Y
TG&Y is a growth

chain...TG&Y is an
Oklahoma-based
chain...TG&Y is Tomlinson,
Gosselin and Young.
Sometime in 1932 R.E.

Tomlinson, E.L. Gosselin and
R.A. Young, each proprietors
of Oklahoma variety stores,
met while on a buying trip to
Oklahoma City. These men
later formed a partnership
that would be the beginning
of a merchandising giant.

In 1936 the three men open-
ed the first TG&Y store,
located in Norman, Okla.,
setting a precedent...growth.
In 1946 all the individually
owned variety stores were
combined into one company
and incorporated as TG&Y
Stores Co.

In 1950 the United States
was booming and so was
TG&Y. The company opened
the 132nd store and moved
Headquarters for the third
time to the present location
(3815 N. Santa Fe in
Oklahoma City.)
The new location contained

offices and a warehouse;
however, by 1961 the com-
pany had expanded so rapid-
ly that the Headquarters
Warehouse was converted to
more office space and a
branch warehouse opened.
Fourteen other warehouses
located throughout the coun-
try soon followed. The com-
pany operates 11 warehouses
and distribution centers cur-
rently.
TG&Y introduced its Fami-

ly Center concept in the 60s.
These stores were
larger--30,000 sq. ft. and up.
In 1969 the company also
became an autonomous divi-
sion of City Products (now
Household Merchandising,
Inc.), which is a subsidiary of
Household International.
TG&Y management remain-
ed the same. 1
Today the company

operates 741 stores in 26
states. With locations concen-
trated in the sun belt, TG&Y
employs over 28,000 com-
panywide.

Richard C. Rusthoven, 46,

of Oklahoma City, Okla., is

President and Chief Ex-

ecutive Officer of TG&Y

Mr. Rusthoven joined
TG&Y in Marth 1984 as Ex-
ecutive Vice President and

became the company chief
executive officer five months
later.
He came to TG&Y from

New York, where he served
for two years as Vice Presi-

dent and General Merchan-
dise Manager of Montgomery
Ward. Before that he was
chairman and Chief Ex-

ecutive Officer of Outlet
Department Store in Pro-
vidence, R.I., in St. Louis,
Mo. for two years as presi-
dent of Stix-Bauer-Fuller; in
Denver, Col. for four years as
vice president and General
Merchandise Manager of
May D&F'; in Columbus, Ohio
for 10 years as Merchandise
Manager of Lazarus and also
formerly worked for the In-
dianapolis Star News.
He was graduated from

Franklin Central High School
in Wanamaker, Indiana and
received his B.A. in
Economicsfrom from Calvin
College, Grand Rapids, Mich.
and his M.B.A. in Marketing
from Michigan State Univer-
sity. He and his wife and four
children reside in Oklahoma
City, Okla.

James Thomas McKitrick,
40, joined TG&Y in Oklahoma

City, Okla. as Executive Vice
President-Marketing and
Merchandising Manager in
May.

He was formerly Senior
Vice President of TG&Y Dis-
count Stores of Oklahoma Ci-
ty from January 1985 until
May 1985 and before that was
Vice President in charge of
Store Operations at
Oklahoma City for TG&Y
Stores.

Before joining TG&Y he
was associated with K Mart
Stores of Troy, Michigan
from 1976-1984 as Corporation
Director Merchandising,
Regional Merchandising
Manager, District Manager
and Store Manager.

He attended Marietta and
Salem College. He and his
wife and three children
reside in Oklahoma City.

D. Wayne Hoven, 44,
became Executive Vice

President of Operations of
TG&Y in Oklahoma City in
May this year. He was
formerly Senior Vice Presi-
dent of Distribution. .

Mr. Hoven moved to
Oklahoma with TG&Y in
December 1984 from Dothan,
Ala. where he was President
and owner of Davis & Dyar
and Hoven Associates. In
Jackson, Ala. he was Ex-
ecutive Vice President of
Sav-a-Stop and Senior Vice
President of that company
from 1968-81, also serving as
VP and General Manager of
the Southeast Division and
Vice President of Sav-A-Stop,
ne.

He was employed as a
Lockheed Aircraft Industrial
Engineer in Marietta, Ga.
from 1966-68 and before that
worked as an industrial
engineer at Newport News &
Dry Dock Co. in Georgia. Mr.
Hoven holds a B.S. in In-
dustrial Management from
Auburn University.

He is married and he and
his wife and two children
reside in Oklahoma City.

Karl Miller, regional vice
president for the Florida dis-
count region, heads a
geographical region of TG&Y
stores which includes
Florida, Alabama, Indiana,
Kentucky, Georgia, North
Carolina, South Carolina,
Virginia, Ohio and Ten-
nessee.

Miller became the Florida
regional vice president. He
joined TG&Y in November,
1983 as a special assistant to
the president, working on
special assignments in store
operations.

Other experience in retail-
ing includes merchandise
manager for J.C. Penny Co.
for seven years before
becoming a store manager
for Interstate Stores in Con-
necticut. In 1974 he moved to
Dallas to become a district
manager with Target Stores.
He was also vice president
and general manager of
Golden West Broadcasters in
Grand Prairie, Texas.

He graduated from Ball

State University in Muncie,
Ind. with a bachelor’s degree
in marketing.

Jack Blackmon assumed
district manager respon-
sibilities for TG&Y stores in

Tennessee and North
Carolina on May 1, 1985.

Before that he was a TG&Y
store manager in Havelock,
North Carolina. He was
manager of the store when it
opened in September, 1978
and led it to number one in
sales for TG&Y stores of that
gre classification (40,000 sq.
1.2:

Other retail experience in-
cludes managing a Big K
store in Easley, S.C.; co-
managing for King’s Depart-
ment Stores in Kingsport,

  

  

 

Service - Value Quality

Tenn., managing for S.H.
Kress in North Carolina and
managing for White Cross
Drug stores in Charlotte,
N.C.
Enthusiastic about the

Kings Mountain store’s pro-
spects, Blackmon says, “I
think it will be one of the best
stores in my district. The
community is very en-
thusiastic about the store and
have shown strong public
supportto get it reopened.”
Blackmon and his wife

Marilyn has two children,
Jonathan, 10 years old; and
Timothy, 6 months.

POS System Will Assure

Customers Good

The local TG&Y on Shelby
Road has installed an
automated cashiering system
designed to provide faster
customer service. The pro-
ject, tagged POS (Point of
Sale), is scheduled for a July
11th implementation and will
assist management in having
ample stock in all merchan-
dise asit captures sales of in-
dividual items.
Store Manager Thomas

Quiram stated, ‘“‘By being
able to know the exact quan-
tities and items we sell each
day, we can be assured of a
good in-stock position on the
merchandise our customers
want. We are really excited
about the opportunity to
serve our customers better.’
Employees have been

trained on the new registers
through attending a seminar
at a designated regional
training store.
“With POS, we can achieve

greater
checkout,” said Dick, Scott,
headquarters store systems
coordinator. ‘‘POS provides
sales information for stores
to be in stock on merchandise
the customers need at the
time they need it. We will
have the advertised mer-
chandise and check out the ad
merchandise faster and more
accurately.”
The company indicated this

is one of the ways they will
make significant progress in

- Warranty

Get unbeatablevalues now on

Curtis Mathes home entertainment.’

accuracy at

 

  

 

Selection    
implementing new

technologies in 1985. This will

require a $15 million invest-

ment to provide better

customer service and im-

prove store ordering and in-
ventory reporting.

TG&Y is a chain of 740

stores located in a 26-state

area with primary concentra-
tion in the Sunbelt area. Its
headquarters are in
Oklahoma City, Oklahoma,
where it has been in opera-
tion for 49 years. It’s sub-
sidiary of Household Mer-
chandising of Chicago, II-
linois, and employees
number over 28,000 company-
wide.

Class

Reunion

Slated

The 30th year and first reu-

nion of the Class of 1955 of
Kings Mountain High School

will be held August 31 at

Kings Mountain Country

Club.
The committee planning

the occasion have contacted
all former students with the
exception of James Monroe

Freeman. Anyone having Mr.
Freeman’s addressis invited
to contact Gerald Lovelace at
739-8759.
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veneer cabinet styles

speaker system

As low as $52

Incomparable!
Curtis Mathes Ultra 26 color
consoles. Nobody else can offer
you a full lineup of 26-inch screens.
+ A choice of hand rubbed wood

« 134 channelelectronic tuning
« Deluxe infrared remote control
« SoundWide " stereo capable

+ Audio/Video input/output jacks

per month  
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timer.

VCR’s
Curtis Mathes
offers a wide
selection of video
cassette recorders.
All offer features
like remote control

and programmable

AS LOW AS

*26.....
Free Lifetime Membership Into
The Showstopper Movie Club

52 Free Movie Rentals
Free Blank Tape

Free Movie Club Membership With Any VCR Purchase!
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599 
KX2000 Es

 

Make Curtis Mathes your stereo
headquarters! Choose a complete

stereo systemor mix and match your

Stereo components from Stereo systems from

*599
    
 

‘Screen size measured diagonally.

*90 Days Same As Cash

*$1500 Instant Credit
*No Money Down

*No Payments Til October

*Free Delivery & Free Installation

502 S. Lafayette St., Shelby, N.C.

CALL NOW 482-2407
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See dealer for detaiis

hes
HOME ENTERTAINMENT CENTER

A little more expensive... but worth it.

        


